Success Secrets for Eutrepy

Hi | am Dulci Brito and | am redly delighted that you are here
to learn about My 10 Success Secrets for entrepreneurial
women.

You are dabout to learn simple strategies to buld your
business to iNncrease your income, gain more free time and
enjoy lfe.

So whether you are a home based mom with a family or a
single gal, maybe you are a new business owner or maype
you have been in business for years, or you someone
leaving the corporate world for good this e-course is for
you.

You are going to discover why you dont need a lot of
mMoney to get started or grow your business.

* What your most valuable truly asset is and everyone
has it

* 3 Keuys to generating large amounts of income quickly.

* How to move through fear and into the faith you need
to pursue your dream.

The mistake most women make when starting a business.
and 3 ways to be entrepreneurial with your career even if
you are stil an employee and ten secrets for entrepreneurial
women and | want you know that if you like these tips
please visit my welbsite at dulciorito.co.za to see al my
resources 4 you to help you buld your business and live an
extraordinary life.

But first | want to share with you a lttle bit where I'm coming
froml| am not some know it al business or financial expert
coming down for the mountain sayng that | know it al and in
fact | never knew nothing about business at all, let aone
being successful about it when | started my cool venture in
coaching.



Basicaly | had switched job to job ever since school

| went through about 5 jobs, by the time | was working at a
retail outlet. | finaly redlized | just wasnt going to find a job
that was going to make me happy. | had to make myself
haoppy and work for myself. Now | didnt know how | was
going to do this, but | knew | had some skils from the jolbbs
that | had and | was smart enough to know that | can never
rely on my bosses to care about my growth it was redly up
to me.

So Id ask some guestions. Id learn about how we dd work
for our clients. | even started taking some courses out of my
job with the little money that | had.

| went to the library, got some books and some audios on
business and marketing and kind of just got the basics to
get started and | quit my job.

Now | don't recommend doing what | did, | had no plan b |
had cash put away. In fact | had terrible credit at the time
too and | was terrified, but | was at one of those places in
My life that you can probably relate to this. It was more
painful to stay where | was than to risk everyhing and move
forward, and oh did | make a leap.

Oh | didnt know about anything about getting clients, but | dd
know that | needed to get out there and network.

So that was my first step. | got out there to network

| joined al kinds of networking groups and meetings.

| had a nice time meeting new people, and | ddn't know how
to convert those people into clients that would pay me. So
My next step was | got a computer and | was living in a  tiny
one bedroom apartment and it was a six floor wak up.

Now those of you who, are not city people that means you
walk up, there is no elevator. So If your day doesnt suck
enough dready you have to come home and climib & flights
of steps and get into your little apartment.

ANd if's funny because | was thinking the other day the house
that 'm in right now that Im recording is amazing. | was
excited you know to start that business and have that little
computer on my kitchen table. Now | redlized | could start
using the internet for business and that was exciting for me. |
became a certified lfe coach and | started with an email



letter because | ddn't have money to buld a welbsite or any
other kind of marketing. That was a great place for me to
start.

So | started this little email newsletter that gave some tios on
what | knew which was marketing communication for clients.
ldedly at that time | wanted to get jolbs writing brochures,
mMarketing and welbsites for clents. So | offered information in
that areq, in the newsletter or ezine as we cal it. And then |
had a little paragraph about my business. | started with a list
of about 15 people which included my famiy and from there |
just kept sending out emails once a week. For the first few
weeks nothing happened. | was good for me to organize
My thoughts and redlize how much | knew.

Then | started getting requests from people sayng, "Hey”
Dulci, my friend or colege forwarded me your email and |
would like to get on your lst too.

Then people started sayng hey, "Dulci,” | ike your advice on
these tios that you are sending out.

| would like to get a gquote from you for doing a newsletter
for my business or a brochure, come in and tel us what you
can do for our email ezines. | started getting business and
then my business started growing. My friend then asked me
hey Dulci what's going on here, we know you are getting
Clients and you are wearing nicer clothes. So what's going
on? You could tell something's working. And | told them you
know you guys have to start one of these emai things, and
they said wel can you please teach us how'™.

So | started to write articles about it with just a few tios that |
had learned adong the way and then | started to write o

book. | aways wanted to write a book. | learned that | didn't
Nneed to go to publish a book. | coud do what was cdled a
ebook and sel it online digitaly and it cost me nothing to do.

So | put up a webpage, | put yp that little elbook for sale for
$49 and Il never forget that moment, my heart was beating
so fast when | sent out that email to My list.

Seeing I they wanted to buy it and they did



Sales came in, and not only did they come in but because |
had learned to hook up my sdles to my bank account. And |
did everything step by step that | learned.

| had money in my bank account and | wasn't working at that
mMoment.

| redlized that's what they tak about passive income. That
day | realy started to get excited about learning to use
leverage income in my business.

| started to learn about everything | could about information
mMarketing using the internet direct mail direct marketing
everything | just socked it up and implemented everything |
could that would take me to the next level

INnterestingly enough the more success | stepped into the
More women started coming to me sayng can you show
me what you are doing?

Caon you please teach me how to do this?

Do you have a course on this?

Can you please coach me on this or do you have a
workshop on this?

ANd the rest they say is history and forward to today. | have
to share that | have made most of my dreams come true.

What | love best is spending my time teaching women like
you how to create the business you want.

Every woman wants an extraordnary life and a life designed
around their values, freedom and family.

Whatever is important to you. So whether you just want to
mMake a little bit of extra cash each month or buld an
iNnternational empire. | am here to help you. AN on this
transcript Il be sharing with you those 10 best success
secrets.

Now some of the tips are very practical. Theyl make sense
imMmmMedictely and you can implement them right away. | want
to warn you that some of them wil require a complete shift
on how you think. What we cal your mindset and | include
these because not only are they critical, but my students tell
me one of the things they love most about learning from me
is My blend of attraction and action.

You can meditate and think right all day and say affirmations
100 times but if that's al you do you wont move anywhere.



On the other hand maybe you are busy dl day, you are
running around and you are working so hard and you are
spinNing your wheels and you seem like you are getting
Nnowhere.

Success is a combination of thinking the right way and doing
the right thihg and you need both. You cant do one without
the other. When | was learning about business and success |
found out so Mmany people paid attention to either one side
or the other. They go together and the good news is you
are in the right place.

IF you woud lke the chance to work with me personaly. |
have several coaching and mentoring opportunities for you.
They are designed for entrepreneurs at adll levels whether
you've just started of with an idea or you have been in
business for several years. You can email me at
dulcinabriio@yahoo.com. Il be teling you about this at the end
of this transcript.




So ready to get started?
Let's get into our top 10 secrets

dwrdtmy

.

Be pustive, be aptimistc.

It is the best time now to start or grow a business and
especidly for a woman. You don't need a lot of money to
get started or grow your business either and the number
one reason why no cost to low cost marketing is more
prevadent than ever with the internet email and free social
media networks lke Facebook twitter Linkedn and Instagram
which has taken the world by storm.

We redly take it for granted today that we can reach
thousands of people with a push of a button at practicaly Nno
cost.

Reason no 2
Entrepreneurs wil be driving the economy over the next
severd years. Why? Because we think fast on our feet.
We can make changes as needed and we see the market
change. When you think about dll the big companies went
out of business N the re session. They were looking down
not ahead.

Small companies people who are very flexible and work
quickly and make changes quickly are the ones who thrive
and wil continue to thrive and now there has never been a
better time for women to work with flexibiity and have that
work lfe balanced more so than ever by owning a business.

You can choose exactly where you want to work.

How you want to work. What your hours wil be.

There is a huge baaonce coming into play now that women
are bringng meaning back to work, and there is no way to
do that than to start your own business.

You can design a business to create an extraordinary life.

| want you to have fun with this and dream.



+ Where would you lke to work”? At_home™? or at
Starbucks?
+ Do you want to work in the park’?

Some people like to work in their cars. I's realy up to
you.

+ What hours do you want to work™?

+ Are you a night person?

+ Do you want to work during the day whie the kids are
at school?

+ Do you want to work only a few, certan days a week?
I's redly al up to you. The possibilties are lmitless.

7 oecret No 9.
Avi the iggest. wist ke that wast wamon make
starting abu;‘;,.eg;

| have worked with hundreds of women in my career and dl
of you have a great idea based on something you love or
A cause you are passionate about but you go start a
business around that and that's fine, but you don't put a
thought iNnto the Mmoneu.

The purpose of a business is to actualy make a profi.

| know your personal purpose on the planner here is to help
others maoke a difference around the world.

| get it. Mine too, but | want hips to think of that as a personal
fuel for the business and when that's digned with a strong
business model it's ike magic.

SO you may not see right now how this is al going to line
Up.You may have a huge cause or passion about something,
but you cant seem to make money with it

You just have to do some research. It very likely can
haoppen, let me give you a few great examples from the
women that I'm coaching right now.

There's a ga Sandra that loved organizing and she started
her own organizing business. She now has a six figure
business heloing people getting organized and lbe more
productive.

There's another woman, a life coach, she started working
with clients one on one. She now has a six figure business
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heloing other people through the strategies that | teach. She
not only skyrocketed her business last year, but she tripled
her monthly income. Just one idea she gained during one of
our sessions made her $100 000 dolars. Pretty amazing.
Those are just a few examples of hundreds of women who
have been through my program and figured out how to turn
A passion iNto a profit.

Many different typoes of women can take those talent and
passions and turn them iNnto a big money maker and it can
haoppen with a lttle research and tweaking.

+ Do some looking into similar business.
+ Look what they charge
+ Look at what your costs may be with the numbers and

what you can make rediisticaly and if you are not
seeing how to conmnect the dots get a coach or mentor
to help you. | would personaly love to work with you.

| Secret o3 s
The 3 Keys to genemtnng large avnounf B{-’ mc’omeqqnckly

Key Ho 1

is a product or service wanted by a thirsty audience. Did
you notice what | said | wanted not needed.

Why do | say that?
Wel some of you may have a great idea and think that
people realy need that, but it's going to be something that
they are going to take out their wadlet for, because they
realy want it

Key Mo 2

Is a business mMmodel that works meaning your numbers have
to make sense.

The amount of hours that you put into this is how much you

charge per hour or per product or per service.

This dl adds up to you making a living.

Can you hire people to add more services or a product to
your offering? Play with the numbbers.



Keymo 3

Is the marketing and sdles process and | say the majority of
No that come iNnto my program is the one | get to work with
and learn about i person.

Many of them have a great product or service. They run into
these 3 issues though | that magybe it's something people
don't want b mayoe their business model is a bit off or even
i they did their best they are not going to make money.
They have no way to bring in clients or customers with a
solid marketing and sdles process. So those are three keys
areas to look at.

‘Gecret Mo 4

Lemm to evnbmce nsk =

Here is where we get into the mindset, this is where you
mMay start freaking out but bare with me.

AN entrepreneur technically the definition is a person who
organizes or operates a business taking on greater than
normal risks in order to do so.

That is just one definition of an entrepreneur, but iNnterestingly
enough amost every dictionary that | consulted included the
word risk. In my coaching dll these women over the past
mMany years amost every one hires me sayng Dulci 'm
ready to play big.

'm ready to go for it

| am ready to do this.

'm going to buld A wid profitable business and take my lfe
to the next level And here's what happens: they set the
iNntention and things start moving forward and then they get
iNto a place where they have to take a risk. Opportunity
lands right in their lap and often what happens while they find
X exiting they get uncomfortable. They start to get a lttle
scared.

They start to shrink back and think oh well Dulci 'm not ready
for that yet.

| can't spend that kind of money to do x. Or this is too big
for me.

Or why don't | start with y or z first.



X sounds great, but | think [l be ready for that next year and
mMayoe there is a free version of x.

So you say you want to earn six figures, have a successful
business, iNfluence the world.

Whatever those big godls are, but you may be finding
yourselr just picking and choosing the polite little pieces of the
puzzle you are comfortable with.

You are missing some of the best opportunities of your lfe
by avoiding risk taking, because the best opportunities wil
aways require you to stretch and grow.

Whether it's emotionally or financialy this can be
uncomfortable and this is where many of us stop.

I make it very clear to you right now to get out of your
current money zone. You have to get out of your comfort
zone because you are only growing both personaly and
financialy when you are uncomfortable. | want you to get
comfortable on the end of being uncomfortable.

It becomes a way of lfe.

Here's the good news, these opportunities I'm talking aloout
you don't have to go looking for them.

They are usudly right in front of you or drop right into your
lop once you get clear on what you want. Once you declare
you are ready your awareness is heightened. A shift occurs
and suddenly you see the path to al that you and your
business can be.

Every big decision | have made, Every big lecp | have ever
taken has been terrifyng. There are tmes where | stil put
everything on the line to this day, but Il share with you that
getting out of that comfort zone going on tv for the first time,
scared and that little voice at the back of my head said
who do you think you are. You dont know enough to be on
tv. There is someone here who knows more than you.

ANd eating with that little voice is a discussion for another
day. But just know it still happens to al of us.



Secret NoFive
Stay out. of f’ear omol stay m fa‘r‘tﬁf'

To change your results you don't need to change only what
you are doing and actudly many times when women are
working with me, we dont change what they are doing. We
helo them change who they are being.

The person you have been yp to now is Nnot the person
who is about to make the leap.

That you deep down realy want to make. Legps require
you to grow and change and that is the uncomfortable part
that | have just mentioned.

When it comes to your growth and success you can only
grow as far as your greatest fear. IF you cant grow any
further you cant go any further.

Here's the kicker God has a wonderful sense of humor.

| have found if's your biggest fear, the thing that makes you
the most uncomfortable that you typicaly have to break
through to get to that next big level of your personal
sucCcess.

So that big opportunity that shows up.

The one that wil take you straight to the top.

Whether it's a mentor, an opportunity, something that you
Nneed to invest in whatever it is.

| want you to envision it as a huge door.

Something that you kind of see on the other side actudlly. |
want you to be transparent. So you can admost taste the
success and the joy that's on the other side or

Sometimes you cant guite make it out but you feel blurry, but
you can feel it. You kind of feel something big that is coming
SO you are so excited. You just are not sure exactly what it
is but you are drawn to it

You may be feelng restless and you know that the next step
is there but you are not sure what it looks like exactly but on
that door | want you to see a combination lock the
combination that opens that lock and opens that door is, your
are moving through your fear, your insecurity, your doulot that
you have to part with in order to step into your greatness.



I's a fear that's particularly you Nnot me not your friends and
not your family this lesson is you dlone. I's your persondl
jouney of growth. The success we seek wil only come
when we move through the fear and that is a big
uncomfortable secret. But fear isnt redl It isnt the truth. It's
what you perceive as uncomfortable.

You grow, shine, live in your great true divine purpose that is
truth and when you decide that no matter what you are
going to accomplish what you set out to do, youl see it start
to fade away. You just have to move through it

's adlso about making the decision to do this

You say you know what 'm doing this no matter what it
takes and that moment when you realy feel it and when you
ask and beleve you are ready to receive it

The things you need wil begn to show up. Youl notice when
your awareness has shifted and you make that decision
things wil start to line uo and

It may be bigger than you dream.

It wil be that big stretch.

It wil require you to step up and grow.

« It may be uncomfortable, you can't cling to what's
comfortable and step into the next version of you at the
same time.

Secret Nog:

Learn from and surround yourself fro

are where you wat tobe,

We entrepreneurs are a different breed even successful
entrepreneurs are redlly a different breed.

About 6% of the world population Mmakes over $100 000 o
year less and less than 1 percent makes less than $350 000
a year. So think of it this way if you want to make more than
350 000 a year you are one in a hundred.

QQO% of the people around you wil look at you like you are
crazy and you have to remember you are going to have to
do the things that Q9 2% of the people out there are not



wiling to do. Be smarter work harder get an educdation invest
N coaching, iNvest in training.

Whatever it takes we are different. | started learning from
other successful coaches | never had anyone to motivate
me so | started listening to them and they motivated me by
sayng you are successful We believe in you.

| learned from Jm Ron that you are the average of the five
people you are around the most. When | thought of that |
thought oh No | need some new friends. The problem was |
was surrounded my my old friends who were happy in their
jobs. ANd they were good people with good hearts. But they
didnt want to do much more than go to their Q@ to 5 job and
they woud go out to the bar aofter work and tak about
what's on tv. | had all these big ideas and | wanted to find
these amazing people who were doing great things around
the world. So think about it who are you listening to when
it comes to money or success friends, family, your partner,
your parents? Are they successful entrepreneurs? Are they
wedlthy?

Wedlthy people get advice from other weadlhy people who
are richer than they are.

Successful people get advice from other successful people
who are more successful than they are.

Average people get advice from average people and
friends and family around them.

Rememiboer that there are people in your lfe who you
continuously love and you know they are good people.

But they are probably not the ones you need to listen to for
advice on how to be widy successful or wealhy.

In Naopoleon Hils book of thinking and growing rich. He
emphasizes the importance of masterminding. Now if you
never read this book al you need to know is that America’s
first rilicont Andrew Carnegie gave Hil the task to interview
the 500 wedlhiest men of al time and that time it was dl
men. We are changng that now for sure.

Hil found 15 common traits among all of them and the codl
thing was that none of them were birth rights. They al have
been learmnt and we're learnable.



One of those 15 traits were they al engaged in master
Minding on a regular basis. This is something that changed
My life and it can change yours too. Having a group of
successful entrepreneurs to network with, exchange ideas
with and grow with and ask for helo with chalenges or
ISsues.

This gves you such incredible advantages in your business
and your lfe that youl never go without.

| dlso want you to ook at getting a coach or a mentor.

| have had coaches and mentors since lve discovered
coaching and | have had many coaches and wil never go
without one In My life. There are a lot of coaches out there.
You redly want to work with someone who's done what you
want to do. Look at the success that they have had with
their own business. Look at their track records and how they
have worked with clients.

You truly want to work with someone who is waking their
talk because they can give you the shoutouts.

They caon give you the advise that you need and you don't
need to figure it out the hard wau.

The biggest blessing | have in my life right now is | get to
Mmentor and coach amazing women lke you and help you
Nnavigate through the hard stuff.

, Secret Moz
o vt ko et evryone il upport

- suceess,

I's something that's sad, but it does happen.

You are going to start attracting success and many people
wil admire you and be inspired by you.

Youl helo change the world just by stepping up and rising
up. I's dlso like a mirror that wil make people look within
themselves.

Now if they beleve in themselves and they have good self
esteem they wil be inspired by you and they wil rise up as
wel and you wil have the influence that can change the



world. But if there is parts of themselves they do not like or if
there is a few things they have been strugdgling with or
mMaybe they are just unhappy people, they wil look at you
and see what they dont have and why they think they
cannot do what you've done.

The further up the mountan you go the more of a target
you are for those who wish to remain below comes with the
responsibiity and the huge rewards of being a leader.

Zig Ziglar says don't be distracted by criticismm rememiber the
only success they take is a bite of you. Be true to your
course. Know that your Divine destiny is success and holding
back hurts Nno one but you.

Secret Ho 8

Everyone has it and it's your time. We dl have 24 hours in a
day. No one has more, no one has less.

I's what you use them for that can helo make you rich. As
an entrepreneur it's critical that you start thinking about your
time differently than you did.

When you were in a job or before you became a business
owner.

Here is the big shift when you were in a job, | remember
when | was in a job | was being paid for being busy al day
kind of looking busy dl day. Some of us had things to
produce, we had deliverables and things on the list to get
done. But mostly you had to be there at 8/9, you had to do
your choresYou had to be busy til five and then go home.

You were paid by how much you got done each day and
how productive you were and the results you created you
werent rewarded for doing better work for most of us.
Now suddenly you are a business owner, you only now get
paid for creating results. This is a big shift and you now have
to be ruthless with your time because every hour you spend
on your business should Be revenue generating activities.



When we get started we are doing al the jobs in the book

youre a chef, youre the coach, youre busy doing every job
under the sun and as soon as you can cfford to, | want you
to look iNnto hiring some part time help. You may be thinking |

don't have the money to do that right now.

Hear me out on this one, there is a sung you canmnot get rich
by working a $10 d hour job.

IF you are running to the post office licking al the stamps and
doing business cards, maiing out bils or payng bils, caling
Clients tryng to get payments, schedule appointments.

Why not hire someone to help you with those things.

Now the first thing you are sayng is | don't have the

mMoney to do that. Look at what you could be making per
hour compared, what you can pay someone per hour that
does those tasks.

The first thing you should be looking at is administration.
Look at your personal household as wel and especialy
ladies with a family you even have more to jugdle.

Look at getting helo with errors and housekeeping because
there is so many great moms out there right now who are
looking for extra cash. So not only can you use this to help
your business make money and free up your time but you
are helping out another woman in need as well

Do the maths and look at how you can get helo. And what |
dd adlso was | sad ok if Il going to pay someone to run
errands for me @H#H20 an hour and she's doing about four
hours of errands a day, Im going to make sure that | take
those four hours that | know and 'm going work on revenue
generating activities. | would set a tmer when she ran out the
door | would cal clients, Id work on sadles letters.

'd close dedls, Id cdl for joint ventures

| tried to get speaking Gigs and it took the emotional
pleasure of me. Then it became a way of life and youl see
the freedom it is for you not only for your business, but also
for your lfe and dlso the joy of helping someone else at the
same time.



decretNog

Shar markting s more ""Perta i th

vnastery

What does that mean?

You can be the best life coach, weddng planner whatever
your business is, but if you don't know how to get your word
out about your business and get response youll never
create the income you desire.

Most women that | work with find out they are complete
perfectionists, they want to spend more time on feelng
qudlified in what they do than actualy getting out there lbeing
bold and marketing themselves.

So | want you to spend more time on your marketing than
you think you should spend time getting better at what you
do. Redly take that in. Learn how to use offline methods and
online methods to buld a list of clents, convert them into
buyers and convert your buyers to repeat buyers. These
are the type of systems that | teach on my programs step
by step and if you are a master in marketing and you learn
these principles even just the basics youl be adble to use
those strategies for the rest of your life in every business
you ever credte.

Youl use the same marketing steps in every product, every
launch, every service you debut, every type of clent you
want to work with. Marketing is readly the key to riches.
Take some tme and learn how it works. Get good at it and
even if you decide later it's not your thing and you need to
hire help for your marketing you'll understand the principles
and be able to oversee the work they are doing for you.



Secret number 10

Make decisions not. from where you are but from where
you wanit to be,

| know that when we start off we are low to no budget.
Now you may be working right now in the corner of your
bedroom. | want you to start taking your business seriously
even f if's smadl because not only wil it helo your business in
general, but it wil shift your mindset.

So letf's say your big godl this year or next year is to break
the six figures to have a $100 000 year. Now every time
you have a decision to make in your business. | want you to
think what would six figure business owners do’?

Right now | run a company that's six figures and | have many
employees and | am doing dll this big stuff but | I share with
you still looking back, one of the hardest decisions | ever
mMade in the course of being a business owner was deciding
to move out of a one bedroom gpartment into a 2
bedroom apartment.

Why? Because that was a huge step for me at the time. |
said no more kitchen table. | deserve a separate room for
My office. | rememiber thinking this was a huge dedl. |
remember comparing the leases and Reiner shaking
because my gosh the two bedroom is $500 more than the
one bedroom, maypbe | should be saving that money and do
| realy need a separate bedroom? Is this redly smart? But |
did it. And | tel you | moved into that apartment and | spread
out my office. | had dll this space and it felf unbelievable. |
had a bookshelf and a cabinet and a closet and | put up
some inspirational paintings posters a vision board and a
white board and my mindset just shifted and my business
took  off.

What was the change?

| had stopped treating my business ke a hobby and started
acting like an entrepreneur. | changed my life. Such a small
thing made such a big impact for me.



So ook right now at how are you being cheop?

How are you holding lback’™

How are you playng small?

How are you treating your business like a hoblby instead of
a business?

For example | know many of you have one phone line or
using it for everyhing your personal cals, your business O
phone, your fax.

Look at where you can get a phone for your business.
Separate bank account

Separate mailoox.

Ladies especialy for privacy.

Don't ever use your home address on anything.

Get a POBox or use a madilbox center ke an ups store.

I's great too If you travel, then you dont have packages and
mail stock up at home. I's wonderful to use. The bottom lne
is start looking at how you can start setting this business for
redl.

Now there's one more group of you | want to address and
you are stil in a ful time jolbo and dont worry it's going to be
ok | tell you because | went through 5 jolbos before | started
My business. | wouldn't change a thing, because there is
something | learned in each and everyone of them.

Sometimes it was how to work with a client. Another retail.
Each experience had some vdue for me. Just keep looking
for the learning experience in everything you do.

It is very important these days even if you want to stay an
employee that you think entrepreneurialy about your career.
No more looking busy with the 9-5 lke we used to.

In this economy employers realy want to make sure that
every employee is bringing vadlue and results to the business.
So start looking at the vadlue that you are bringing to your
company.



Here’s a fow keys

+ Buld your entrepreneurial skil set whie you are on the
job. Look where you would like to be in a few years
and start preparing now. See what skils you should add
to your cv whie you are on the job. Tak to your
supervisor about taking on new projects or adding
responsibilties for your position.

+ Buld your entrepreneurial skils on the job: take classes
or courses localy or online.

+ Join networking groups or masterminds.

+ Emerge yourself being in the world of being an
entrepreneur when you are on the job.

+ Consider joinng a coaching program.

+ Consider it a transitional phase to being a ful time
business owner.

+ Tak to your boss working part time to ful time, or
mMoonlighting as you buld experience and income, while
you buld your business.

Wel those are your 10 secrets. | hope you had several aha's
N this elbbook

| hope you enjoy al of them in this free ebook and if you
are interested in benefiting from ongoing training with me |
want to invite you to check out my program caled fully
booked client attraction blueprint ™ | created this program to
give you easy to folow weekly lessons. They are online on
how to market training courses. You dso get live access to
ive cdls with me once a week or you can get your
questions answered. You have online access to a thriving
community of real entrepreneurs just like you. There is so
mMuch resource there is so much in this program and lve
mMade it very affordable. So go take a look at dulcibrito.co.za
book your cal on the web page and well get back to your
cal. So hope to see you there for your free cdal

This is @u& @Jl: signing off.

Stay safe and blessed
PS thank you for taking the time to read this elbook



